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Recent contracts

 Booz Allen Hamilton Inc. in Herndon re-
cently won the following contracts: 
$22.7 million from the U.S. Joint Forces 
Command; $12.8 million from the North 
American Aerospace Defense Command; 
$9.9 million from the North American 
Aerospace Defense Command; $14.8 million 
from the Air Force; $23.6 million from the 
Air Force; $10.9 million from the Air Force; 
$6.9 million from the Air Force; $6.9 million 
from the Air Force; $23.6 million from the 
Marine Corps; $19.8 million from the Marine 
Expeditionary Force; and $7.5 million for the 
Future Force Integration Directorate of the 
Army Capabilities Integration Center.

 CSSI in D.C. won a $124 million contract from 
the Federal Aviation Administration to help 
build usable safety information from diverse 
data sources to improve safety performance. 

 ManTech Systems Engineering Corp. in 
Fairfax and  M.C. Dean Inc. in Dulles were 
each awarded contracts to provide engineer-
ing and technical support services required 
to augment command, control, communica-
tions, computers, intelligence, surveillance, 
and reconnaissance required by multiple 
Department of Defense and other federal 
agencies. These contracts have a cumulative 
value of $49.8 million. 

 Trident Systems Inc. in Fairfax received a 
$48.5 million Navy contract for the procure-
ment of technology solutions for persistent 
Intelligence, Surveillance, and Reconnais-
sance on Small Unmanned Aerial Vehicle 
platforms. 

 ICF International Inc. in Fairfax won one of 
three contracts worth up to $31 million with 
the Environmental Protection Agency.

 Northrop Grumman Information Technol-
ogy in Herndon won a $15.6 million contract 
to provide the 848 Supply Chain Manage-
ment Group with integrated supply chain 
support. 

CSC in D.C. won a $10.2 million contract 
for professional services in support of the 
Amphibious Warfare Program Offi  ce.  

 IBM in Bethesda won a $9.8 million bridge 
contract for an Army learning management 
system. 

 ArmorGroup North America Inc. in McLean 
won an $8.4 million modifi cation under a 
previously awarded contract for security 
operations at Naval Support Activity Bahrain 
and Jebel Ali, United Arab Emirates. 

 CACI-WGI in Chantilly won a $5.8 million 
contract for special forces support team 
supplement for the Joint Improvised Explo-
sive Device Defeat Organization. 

 Aquilent Inc. in Laurel won a contract worth 
more than $3.9 million from the National 
Science Foundation to provide design, devel-
opment and maintenance support services 
for a new Intranet system. 

 Elevation Ltd. in D.C. won a $3 million con-
tract from the Customs and Border Protec-
tion to continue promoting approved travel 
documents and communications eff orts. 

Engineering Services Network Inc. in 
Arlington won a $1 million contract from 
the Department of Veterans Aff airs Offi  ce of 
Information and Technology Field Security 
Operations, Enterprise Security Solutions 
Service, to provide engineering and technical 
support to the Integration Test Lab. 

By Bill Flook

The shift to cloud computing for business-
es and the federal government has become 
a stampede. President Barack Obama’s tech-
nolo�y chief,  Vivek Kundra, has ordered a 
sweeping outsourcing mandate for much of 
the federal government’s $76 billion informa-
tion technolo�y budget. Investors are shov-
elling dollars into cloud providers and soft-
ware-as-a-service-based startups. Businesses 
of all sizes are rushing to move their applica-
tions at least partially off -site.

And amid the cacophony, voices urging 
a more cautious, measured approach have 
been drowned out by a chorus of cloud con-
verts. While far from naysayers, some tech ex-
ecutives say the hottest IT trend in years won’t 
translate to savings for all customers — and in 
some cases could mean new headaches.

“The real pitfall of this is jumping into the 
cloud without looking before you leap,” said 
Heinan Landa, president of Gaithersburg 
IT outsourcing company  Optimal Networks 
Inc. “The real pitfall is not to think it through 
carefully with your business goals in mind.”

Costs savings have been the biggest force 
behind the shift. Cloud computing — gener-
ally — involves migrate software applications 
onto third-party servers and accessing them 
through the Web. Like a utility, costs can 
scale upwards based on usage. Startups, es-
pecially, have used the cloud to drive down 

hardware costs, raise less capital and build 
their business faster.

But accompanying those savings is some 
baggage. Besides data security concerns — an 
especially thorny issue for the feds and con-
tractors — shifting operations to the cloud 
can mean a loss of control and customiza-
tion. Internet outages carry greater negative 
implications. And moving around huge fi les 
can be slower and costlier — a serious draw-
back for some businesses.

Landa recently discussed with a 125-per-
son law fi rm moving its e-mail onto Microsoft 
Corp.’s hosted Exchange service. The fi rm, 
he said, wanted to send the system out of its 
offi  ce and onto the cloud, in order to shift 
liability for business continuity and disaster 
recovery onto the vender. But the fi rm had 
deeply customized its use of Exchange with 
diff erent templates, formulas and folders — 
which couldn’t be duplicated if they made 
the transition.

The same debate is playing out across 
the country as cloud adoption increasingly 
becomes the norm. In survey released this 
week by Waltham, Mass.-based Novell Inc., 
more than three-quarters of IT executives at 
large companies had adopted some form of 
cloud computing.

Dave Sobel, CEO of Fairfax-based IT out-
sourcing company  Evolve Technologies LLC, 
has also had sober talks with clients inter-
ested in making the leap.  

“It’s not perfect for everyone,” he said. 

“There are business applications that organi-
zations use that don’t fi t cloud computing.”

He recently discussed with a graphic de-
sign company whether it should transition to 
the cloud. But since the company used huge 
data fi les, and because its printers would 
remain on-site, that move would result in a 
dramatic slowdown, Sobel said.

“If I told a printing organization that it’s 
going to triple the amount of time it takes 
for your stuff  to print, imagine the impact on 
them in the holiday season,” he said. 

“These are examples where from the hype 
it would sound like ‘oh, it’s going to be great, 
we’ll get rid of our hardware and IT costs,’” So-
bel added. “And then we look at the impact to 
the business.” For the printing company, the 
loss in potential revenue from the slowdown 
far outweighed the immediate IT savings.

Both Sobel and Landa point out the advan-
tages of adopting at least some cloud comput-
ing for their customers. Sobel said he is increas-
ingly recommending his clients job out their 
anti-spam protections to a hosted service.

Landa believes the tech world will fi nd 
an equilibrium with a hybrid cloud model — 
where companies host some of their applica-
tions on internal servers, and others off -site. 
“I think the hype of everything going into the 
cloud is just that — it’s hype,” said Sobel. “But 
like all good technologies, it’s going to have 
its place.”
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